
Take Advantage of a High-Impact Opportunity 

Reach Every Reader 
Across Every Platform

Access the total audience of 

With an investment in a Chain Store Age multimedia advertising program, you can align your mes-
sage and marketing goals against the best news, insight, and intelligence in the industry, and better 
target and engage the influencer and executive audience.

The benefits of the CSA Total Audience are:
•	 Reach
•	 Engagement
•	 Measurability
•	 Impact

CSA Print CSA Online

47,846 Readers
(Subscribers plus 
pass-along per issue)

59,943
E-Newsletter
readers

44,017
Unique
monthly
visitors to 
csa.com

29,535
Print
subscribers

44,616
Read both
CSA Print
and CSA
Online

If your audience is in more than one place, your ad must be too.



Reach
The audience is here: over 300,000 total print & online impressions per month – over 3.5 million 
total impressions per year.

Engagement
CSA’s valued content delivers the most engaged audience in the industry:
•	 Direct request: 100% (ABC)
•	 100% read 3 of 4 issues (LewisClarkBoone ’08)
•	 Avg. 41 minutes reading each issue (LCB ’08)
•	 Digital Edition averages 24 page views per visitor
•	 Avg. monthly page views - 388,302 (Webtrends)
•	 Avg. time spent on website - 16:41 (Webtrends)
•	 Avg. open rates: 46.4% vs. industry average of 25%  

(e-Newsletter Pro)

Measurability
The only industry publication with a multimedia publisher’s statement.

Impact
CSA offers a multimedia audience that reaches across all platforms.  Influence print readers, web-
site visitors, e-newsletter readers, and a combination of all three.

Competitive Advantage
CSA delivers a competitive advantage that the other publications can’t match:
•	 CSA’s website received a grade of 99.7 from Hubspot’s Website Grader - the highest indepen-

dent online ranking awarded.  This means that chainstoreage.com scored higher than 99.7% of 
millions of other sites – making it one of the most highly effective sites for marketing.

•	 Alexa – an online service that measures website traffic – ranks CSA in the top 1% of all web-
sites.

Learn more. Sell more. Visit

Gary Esposito
Publisher
212-756-5118

Michael Morrissey
Online Sales Director
312-645-5072

David Stewart
Midwest Regional Sales
312-645-5078

Mary Fagnano
Western Regional Sales
213-220-4686

Lise Slaviero Groh
Eastern Regional Sales
610-458-7655

Katherine Field
Real Estate
225-751-2225

Contact your local sales rep for more information

gesposito@chainstoreage.com mmorriss@chainstoreage.com

dstewart@chainstoreage.com

mfagnano@chainstoreage.com

lslaviero@chainstoreage.com

kfield@chainstoreage.com

www.chainstoreage.com
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